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Through our work with SBDC clients in our state, we help create new jobs and improve
the economic vitality of Oregon. Here are the Network’s 2023 economic impact numbers.

$54,552,039

Advising Services Provided to Local Businesses Training Provided

5,391
®

Clients Advised 7 0 2

1 3,1 94 Events
Advising Hours 6’941
1 7 P 880 Attendees

@ Start-Ups @ Existing Businesses Contact & Prep Hours
Jobs New Businesses Sales Increase
o $31,998,765
Client Demographics

¢ o

@ Crested il ® Women @ Minority Hispanic @ Veterans

Learn more about the Oregon SBDC Network at OregonSBDC.org

POWERED Y

T 1 Oregon Small Business Development Centers are funded In part through a cooperative agreement with the U.S. Small business
S B Business Administration, and by the Oregon Business Development Department. Programs and services are provided to the fé eole
L ' publicon a non-discriminatory basis. Language assistance services are available for limited English profident individuals. -~ ol
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CENTERS

Southwestern SBDC

Main: 541-888-7182 | southwestern-oregon@oregonsbdc.org

0 REQUEST ADVISING

]
o QU Welcome to the Small Business
SOUTHWESTERN Development Center at Southwestern
Oregon Community College.

We are located on the southern Oregon coast and cover Coos, Curry and western
SUCCESS STORIES Douglas counties from the coastal mountain range to the Pacific Ocean.

OUR TEAM Our mission is to strengthen and support an entrepreneurial culture. We do this
through dedicated service to businesses that help our communities thrive.

Link to Information about Upcoming Classes Here:
https://tinyurl.com/SWOregonSBDCclasses

oregonsbdc.org/centers/southwestern-sbdc


https://oregonsbdc.org/centers/southwestern-sbdc/
https://tinyurl.com/SWOregonSBDCclasses

e Nine-month program (October - June)

SMALL BUSINESS

e Monthly one-on-one business

MANAGEMENT (SBM) advising/coaching

PROG RAM e [nteractive, fun classes with industry experts

e Networking among business owners




$BDC

For Information on COVID19 Pandemic and Wildfire Recovery Funding

Helping Oregon Busmesses Access Capital
usines: nt

® Specialists offer advising, training, and support.

e Help businesses analyze their financial models to
determine the best path forward

® 75% of clients who complete the process will receive

funding

https://oregonsbdccat.org/


https://oregonsbdccat.org/

Market Research

Institute

Get Customized, Data-Based Reports to Make Informed
Business Decisions!

Market Research
Institute (MRI)

Offered statewide via our SBDC
location at Southern Oregon
University.

- Industry Trends and Statistics

- Consumer Profiles for Products and Services

- Demographic and Psychographic Data

- Geographic Analysis

- Local, Regional and National Competitors

- Manufacturers, Distributors, and Other Supply-
Chain Information

- Financial Benchmarking

https://oregonsbdc.org/service/market-

research-institute/



https://oregonsbdc.org/service/market-research-institute/
https://oregonsbdc.org/service/market-research-institute/
https://oregonsbdc.org/service/market-research-institute/

RAISE Research

The Rural Export Center pr omized market intelligence for rural U.S.
tin mar ation and expansion.

RAISE Research

Rural USS. cor

RAISE Research

Offered by the USCS
(REC).

- Determine if there is export opportunity, and where, including

prioritized country rankings.

- Build a strategic export plan based on data and on-the-ground

realities.

- Determine if a Trade Show, Trade Mission, or overseas trip is a

worthwhile investment.

- Develop a prospective buyer list, to see who is currently on the

ground active in your industry segment.

- Amplify your presence at a trade show by developing a contact

list to do promotions before the trade show.

- Prepare for a meeting with a prospective buyer by researching

opportunities in advance of the meeting

https://www.trade.gov/raise-research



https://www.trade.gov/www.trade.gov/rural-export-center
https://www.trade.gov/raise-research
https://www.trade.gov/raise-research

TRAINING \*éx\ , :

N The State International Development Organizations

(SIDO) is the premiere and only U.S. organization
dedicated to supporting the Governors international
trade agencies. SIDO is a non-profit, non-partisan

organization and serves as a central resource for

State |nternati0na| Governors, state and local trade organizations, exporters,
Development investors, and other key stakeholders on international

trade promotion and investment attraction.

Organizations (SIDO)

https://sidoamerica.org/



https://sidoamerica.org/
https://sidoamerica.org/

- Working with a trade advisor, you can assess your
company’s readiness, create an export plan with the
e a—— “Export Business Planner” tool, learn the benefits and
Global Trade Center

1) trade-offs of reaching global customers, and
understand how to get paid.

G IO bal Trade Ce nter - Receive one-on-one trade-specific business advising

at no cost from the Oregon SBDC Global Trade
(GTC) Center’s team of Certified Global Business
Professionals.

- Access specialized training programs to develop
. . your export readiness, such as Buying and Selling
QN EN WL AVER R gdEN M Outside the United States and CGBP Exam Prep

SBDC and our advisors in Coos Bay [Jicliallac}

and Brookings. - Get support from a powerful support network of
global trade partners such as the Small Business
Administration, U.S. Export Assistance Center, U.S.
Commercial Service, Business Oregon, and the Port of
Portland.

https://oregonsbdc.org/service/global-trade-

center/



https://nasbite.org/cgbp/
https://nasbite.org/cgbp/
https://climb.pcc.edu/buying-and-selling-outside-the-us
https://climb.pcc.edu/buying-and-selling-outside-the-us
http://climb.pcc.edu/cgbp-exam-prep-training
http://climb.pcc.edu/cgbp-exam-prep-training
https://www.sba.gov/
https://www.sba.gov/
https://www.trade.gov/export-solutions
https://www.trade.gov/let-our-experts-help-0
https://www.trade.gov/let-our-experts-help-0
https://www.oregon.gov/biz/Pages/default.aspx
https://www.portofportland.com/
https://www.portofportland.com/
https://oregonsbdc.org/service/global-trade-center/
https://oregonsbdc.org/service/global-trade-center/
https://oregonsbdc.org/service/global-trade-center/

Products of the USA

N |
WUSATA'

Country Market
Intelligence Reports

Read about monthly market changes in China,
Korea, Japan, the ASEAN region, and Latin
America.

= s
- Our Mission is to Increase International

Western United States

Agricultural Trade
Association (WUSATA)

WUSATA is a nonprofit organization
that works closely with the Oregon
Department of Agriculture.

- Provides exporting resources to food and
agriculture companies.

- Participants must be headquartered in the
WUSATA region.

- Participants must be classified as a small
business according to the Small Business
Administration.

- Participant's products must contain at least
50% US agriculture content, meaning
ingredients are farmed, fished, or forested in
the USA.

https://www.wusata.org/



https://www.wusata.org/
https://www.wusata.org/

USDA Accepting Applications for
Agribusiness Trade Mission to
Hong Kong

Learn More

Foreign Agriculture
Service (FAS)

US Department of
Agriculture

The Foreign Agricultural Service
(FAS) links U.S. agriculture to the
world to enhance export
opportunities and global food
security.

In addition to its Washington, D.C. staff, FAS
has a global network of nearly 100 offices
covering approximately 180 countries. These
offices are staffed by agricultural attachés and
locally hired agricultural experts who are the
eyes, ears, and voice for U.S. agriculture around
the world.

FAS staff identify problems, provide practical
solutions, and work to advance opportunities
for U.S. agriculture and support U.S. foreign
policy around the globe.

https://www.fas.usda.gov/



https://www.fas.usda.gov/
https://www.fas.usda.gov/
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w We Still Make Things Here in “

Oregon

Business
Oregon

Global Trade Specialists

As a Global Trade Team, Business Oregon can
help promote Oregon and Oregon goods
internationally at selected events targeting
certain industry sectors.

Business Oregon’s international recruiters and
In-country representatives also attract Foreign
Direct Investment to the state. Hundreds of
foreign-owned businesses in Oregon hire
thousands of employees, and those
iInvestments are vital to our growing economy.

https://www.oregon.gov/biz/programs/hom

eareas/overseas/pages/default.aspx



https://www.oregon.gov/biz/programs/homeareas/overseas/pages/default.aspx
https://www.oregon.gov/biz/programs/homeareas/overseas/pages/default.aspx
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Southwestern Oregon

SOWIB

Workforce Investment Board

The Bay Area Chamber of Commerce has many different committees for members to
participate in.

Networking events: WBC, Business After Hours, Ribbon Cutting and Special Events.

Government Affairs: Monthly meetings with government officials to voice business
concerns.

The primary purpose of SCDC is to work to bring economic development and resources
to the South Coast.

Women in Business events, Business Lending, Grant Writing, etc.

Non-Credit Workshops, Business Development Planning, Information for additional
services and other business organizations and resources.

Assisting employers with finding and training employees (sometimes with financial
assistance), while also assisting workers in learning new skKills, receiving certifications,
and finding jobs.



e Online training

SVEUREBMIANE | B siness plan samples

ADMINISTRATION
:1

e Events/videos

e LOan programs
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BUSINESS

OREGON

Finance programs
R&D resources
Business development experts

Certification Office for Business

Inclusion and Diversity (COBID)

certification

www.oregon.gov/biz o



https://www.oregon.gov/biz/programs/cobid/pages/default.aspx
https://www.oregon.gov/biz/programs/cobid/pages/default.aspx
https://www.oregon.gov/biz/

Oregon

START A

BUSINESS
Guide

503.986.2200

https://sos.oregon.gov/business/pages/starting-
business.aspx


https://sos.oregon.gov/business/pages/starting-business.aspx
https://sos.oregon.gov/business/pages/starting-business.aspx

OREGONBUYS

OregonBuys
(www.oregonbuys.gov/bso/) features
procure-to-pay automated processes
from request through payment,
iIncluding:

Workflows and approvals
e Solicitations

e Bid submission

e Purchase orders

e |nvoicing and reporting

OREGON

gProcurement System


https://oregonbuys.gov/bso/

GOVERNMENT
CONTRACT

ASSISTANCE
PROGRAM (GCAP)

Helping Oregon businesses
compete and win government
contracts.

Counseling

Training and conferences
Proposal review
Assistance with SBA
certifications

Free to become a client

M WWW.gCap.org

Asssmlance Lenier



https://www.gcap.org/

Oregon Secretary of

State’s Office of
Small Business
Assistance

Trevor Leahy, Secretary of
State’s Small Business
Ombudsman



https://www.oregon.gov/smallbusiness/pages/default.aspx
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Southwestern SBDC

Main: 541-888-7182 | southwestern-oregon@oregonsbdc.org

0 REQUEST ADVISING

.
o P Welcome to the Small Business
SOUTHWESTERN Development Center at Southwestern
Oregon Community College.
We are located on the southern Oregon coast and cover Coos, Curry and western
SUCCESS STORIES Douglas counties from the coastal mountain range to the Pacific Ocean.
OUR TEAM Our mission is to strengthen and support an entrepreneurial culture. We do this

through dedicated service to businesses that help our communities thrive.

oregonsbdc.org/centers/southwestern-sbdc



https://oregonsbdc.org/centers/southwestern-sbdc/

WHAT’S NEXT?

'l_-l.l -

Advising: (oregonsbdc.org/SWoregon)

Business Classes

Small Business Management (SBM) Program


https://oregonsbdc.org/SWoregon
https://tinyurl.com/SWOregonSBDCclasses
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2110 Newmark Avenue Coos Bay, OR 9742
541-888- 7182 ‘
derek:tonn@sed

96082 Lone Ranch Par
541-813-1674
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mailto:derek.tonn@socc.edu
mailto:gayle.goldstone@socc.edu
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